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~.even. smw:r H=<mms=m ma roB@ can’ co ?n
and  exiting, ‘but it ,,&mo is HB@OHSE and
should not be ﬁoémg as a frivolous Eﬁmmo-
tion. _ :

A omn&zQ.H EZo based on @x@nagom,a A
Toa many-

‘that homebuyers need: ‘realtors.
jconsumers, Hm@nr _..Saé.w@m:o; as obstacles
. and, nothing oo:E be further from the truth.
Many feel they are ovmﬂmo_om bétween them
~:and the seller or the desired home. moov_m
often believe realtors' make:lots and lots of -
‘money. Very few, moEmEv\ do. In fact, real
.tors bleed money- which is to say they Bsmﬂ
part with a significant amount of more
every single month just to stay in _u:m:ﬁm s
Aside from what they do eain, however,
they serve and provide- <m_cmiw services; 8
their. o:mEm. Realtors. -are Eo?mm_onmzw
trained and licensed: Are some better 9@5
-others? Yes, without a .doubt. Some .are "
moozmoa on oE% omm m.zam érm: %mw mHm
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.. Many times @ newer agent
+ o works .WB&Q and @ ts forth.
imore omon Emuv .m. mgmoson.

the
mBEowob >=o§2 omnmEQ is, agents, ES
lenders, often. must be the bearer of bad .

news, This can translate into an agent being.

anzmmom by their client, which may very
well be a foolish decision by the client. You
see, in a feal estate transaction, Emaa are lit-
wam:u\ hundreds .of - details’ mnm” even’ one

issue .can cause extreme E&Emnoo. -
v?o_u_mam SR : , ,,

A realtor knows how to éwmﬁrma 90 mﬁo_.,B
with and for the client: This oftén means the-
8&8& must tell a client thingsthe client
m:ﬁw@ does not wart to hear. An @xmBEm is:
elling a seller érmﬂ price ESH ‘home Esmﬂ

_&m listed for:in. ordeér to mmb HwEomz%
,,.&oamoésﬂm @o:gm their . roBm is.'worth |

“more — much more, than érmﬁ a realtor .
mc.mmmmﬁm_: be @Eow& at prb oamwa to sell. This .
s om@aﬂmh% tru

. ditions. ?Po er example is mzmmmmcnm to.a.
mdos ra mBo=
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a realtor msmmmma ﬂgaoam ~they
Wﬁos and trust, and who they have confi-

dence in, lenders who are experienced and

&

competent. Where lenders are concerned, -

* éxperience does count,. o,mwmoﬁ:% with the

current lending climate — stricter - mEm«-

lines and tight credit. .

Finally, realtors businesses HE.:& sur-
vive and arrive: on referrals. Tf Em% mmb to :
perform with EQH client’s best interest at
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